
Fig. 1: Floating rate first-lien loans dominate BDC portfolios
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The steady performance came against an 
uneasy economic backdrop, with conflicting 
signals and expectations of a 2023 slowdown 
despite the solid corporate fundamentals 
to date. Borrower revenues have remained 
robust, but margins have started to come 
under pressure. 

“A rip-roaring recession is not off the table. 
Inflation is going through the system and 
inflation touches everything, and you don’t 
know how it’s going to unwind. So if its 
modest and the market is just volatile then 
the upper end might have some challenges, 
but deals will still get done,” said one private 
credit manager.

In terms of valuations, BDC share price-to-
book values have moved around recently in 
tandem with shifts in the equities market and 
investor sentiment. The average share price-
to-book value is at 0.87 times as of December 
9, up from 0.76 times in late September but 

(REVIEW cont’d on p. 2)

BDCs post robust performance; more 
challenging environment ahead

Business development companies 
(BDCs) navigated the most recent quarter 
successfully, benefiting from the rising 
interest rate environment as higher base 
rates on their floating rate loans boosted 
interest income (Fig. 1). There were no big 
declines in credit quality in the most recent 
filing period, though there were examples 
of the usual idiosyncratic events.

Economic uncertainty, volatility and less 
competition from the syndicated loan market 
resulted in a more lender-friendly environment 
for direct lenders garnering them – among 
other things – more attractive pricing on new 
transactions. At the same time, BDC net asset 
values declined modestly due to unrealized 
losses caused by the widening in credit 
spreads and lower equity market prices.  

“Earnings season went pretty well, maybe 
a little better than expected in terms of credit 
and performance of the portfolios financially” 
said one research analyst.

By CJ Doherty

US$11bn 

YTD middle market 
new issue CLO volume

Overall primary market first-lien 
institutional yields in December

9.95%  

26

First-lien institutional downward price 
flexes reported in 4Q22 

Source: Refinitiv’s BDC Collateral
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MORE CONSTRAINED DIRECT LENDING 
DEALFLOW 
Broadly speaking, direct lenders have 

pointed to a pullback in origination activity 
recently. The demand from borrowers remains 
relatively healthy but appetite among private 
credit lenders is reportedly more constrained 
than earlier in the year. In turn, private credit 
managers are being much more judicious 
about how they view the new investment 
environment pipeline.

Direct lenders say lending to existing 
portfolio companies continues to be the main 
source of new dealflow. 

“What I’m hearing consistently is that there 
are some firms that are pretty active, and then 
there are others that are much less active and 
not trying to lend much more in 2022 unless 
it involves their portfolio companies,” said 
a private credit manager. “If it is a portfolio 
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down from 0.95 times in mid-August (Fig. 2). 
Some analysts say the recent rebound has 
left them less excited about current valuations, 
but they remain relatively optimistic about the 
outlook, despite the challenges expected 
in 2023.

CHALLENGES ON THE HORIZON
Credit quality has remained resilient with 

the weighted average non-accrual rate for 
BDC debt holdings ending 3Q22 at 1.41%, flat 
quarter-over-quarter. On a straight average 
basis across all BDCs, the non-accrual rate 
was 2.34% in 3Q22, flat versus the 2.30% 
posted in 2Q22. Nevertheless, some degree 
of deterioration in credit quality is expected 
next year. 

“We are coming off a very good credit 
environment and so it can only get worse, 
not better” said a research analyst.

According to Refinitiv LPC’s recent BDC 
Outlook Survey, roughly 70% of respondents 
expect credit losses to top 100bp in 2023, 
with the majority of those forecasting credit 
losses above 200bp.

Portfolio companies have generally 
performed well this year, but macroeconomic 
challenges  have signaled some cause for 
concern. Revenues have been keeping up 
with inflation, depending on the industry, but 
margins are under pressure and declining, 
with some portfolio managers citing wage 
and raw material increases.

Higher interest rate costs will also have an 
impact going forward. 

“We’re seeing our companies are able to 
right now withstand that rising debt service” 
but “directionally debt service coverage ratios 
will continue to weaken, and you should see 
Ebitda, like you’re seeing with the S&P 500 
earnings, continue to soften. I think 2023 is 
setting up for some realized losses in this 
space,” said a direct lender.

Amendment activity is expected to pick up 
from current levels, as higher interest rates 
start to take their toll on borrowers. The full 
impact has not flowed through yet given the 
rate increases have been concentrated within 
a relatively small time period.

Lenders say they are aiming to get in front 
of borrowers close to tripping covenants or 
needing some additional capital, with the 
goal of allowing those companies to manage 
through the cycle and come out the other side 
still healthy and capable of repaying their debt. 
Lenders will reset some of the covenants or 
loan documentation and, in return, get an 
amendment fee and possibly higher pricing.

“Those conversations are probably going to 
begin now if you’re a CFO and continue over 
the next four months,” said the previous direct 
lender. “There was greater cash cushion and 
greater resiliency than initially thought. Top 
line and the ability to withstand cost pressures 
have been able to push out that necessity by 
a couple months.”

On a more optimistic note, the research 
analyst noted, “most managers have quoted 
something along the lines of cash interest 
coverage ratios being in the ballpark of 3.0 
times and if the Fed does what the futures 
market says it is going to do, that will come 
down to maybe 1.7 times to 2.0 times. So, if 
margins don’t get dramatically worse and the 
Fed does what it looks like it is going to do, 
then borrowers should be able to service their 
debt. And don’t forget the futures market has 
interest rates going down a year from now. 
This could all be transitory. We will see.”

Fig. 2: BDC share price-to-book value climbs from recent lows

Source: Refinitiv Eikon
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Fig. 3: Yields widen on new investee BDC loans

company it almost doesn’t matter who it is, 
they are going to try to keep the asset.”

M&A, which is typically the largest driver 
of pipelines, is quieter as buyers and sellers 
are both in a period of price discovery and 
waiting for greater macroeconomic certainty 
to give them conviction to transact.

The private credit manager further noted, 
“the core and lower end of the middle market 
is still operating fairly efficiently in terms of 
dealflow. It’s not perfect and sponsors would 
certainly like pricing to go down, but the lower 
end is operating fairly well. This segment of the 
market was not putting 7.0 times leverage on 
businesses. They were putting on 5.0 times 
or less. And so even in the higher interest 
rate environment, it is manageable. It is not 
as good as it was a year ago for them but it’s 
still manageable.”

ATTRACTIVE PRICING ON NEW DEALS
Broader market volatility and supply-

demand dynamics in the direct lending market 
have resulted in a comparatively lender-
friendly environment relative to last year 
and lenders happily point to the better terms 
among the current roster of deals. Pricing has 
widened in the last six months; leverage has 
moved lower, and documentation is tighter 
(Fig. 3). 

“If you have money to play it’s a pretty good 
time right now. This vintage should be a really 
strong vintage,” said a direct lender.

Where are deals pricing now? Pricing is 
said to be flat-to-up so far this quarter, with 
another direct lender pointing to “no real 

change since the third quarter, SOFR plus 
6% and 11% to 12% absolute yields, though 
it really depends on the credit.” He further 
noted, “you can get an OID as much as 5% 
in some instances, but it really depends on 
the credit. Back in 4Q21, the OID was maybe 
as tight as 1.5%.” 

Additional color on pricing: most respondents 
to Refinitiv LPC’s recent BDC survey suggest 
average yields on first-lien loans issued 
in 4Q22 will top 9.5%, with the majority 
of participants in this category predicting 
average rates exceeding 10%.

Other borrower concessions currently 
include the definition of Ebitda, the capping 
of Ebitda adjustments and prepayment 
protection.

The market observed two pricing waves 
this year. The first one was in 2Q22 when the 
wider BSL market impacted the direct lending 
market to a lesser degree and pricing did not 
widen much. Then around Labor Day, more 
volatility hit, and pricing went up significantly. 
Is there room for much further higher pricing? 

“More recently, it feels like it has stabilized. 
It will be interesting to see if there is more 
room for wider pricing because you are going 
to have 4.5% SOFR pretty quickly and if your 
average spread is 650bps and then add an 
OID, that’s a hefty burden on borrowers,” said 
a private credit player.

BDC MARKET GROWTH SLOWS
The private debt market has grown sharply 

in recent years, pulling in both institutional and 

MIDDLE MARKET REVIEW
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retail money. The nontraded BDC sector has 
been successful in attracting retail investors. 
But there are signs that growth is slowing 
against a backdrop of heightened volatility 
and the decline in public market valuations.

Overall BDC assets under management 
(AUM) reached US$267bn at the most recent 
quarter end (Fig. 4), with Blackstone Private 
Credit Fund the largest (Fig. 5). Respondents 
to the recent Refinitiv LPC BDC Outlook survey 
forecast - BDC AUM will grow at a slower pace 
next year, with less than half predicting AUM 
topping US$300bn by year-end.

Earlier this month, the Blackstone Private 
Credit Fund announced in a filing that investor 
redemptions reached the fund’s 5% pre-set 
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www.loanpricing.comlimit in the fourth quarter withdrawal period 

that ended November 30, amid withdrawals 
by Asian investors. This was the first time 
in the fund’s nearly two-year history that 
redemptions hit the 5% limit. 

The fund said it plans to honor all withdrawal 
requests this quarter and it has US$8bn of 
immediate liquidity available. News of the 
redemptions prompted investors to try and 
ascertain whether it signaled a change in 
broader appetite for private credit. However, 
despite the withdrawals, the fund said it is still 
experiencing net inflows as other investor 
classes offset the redemptions from the Asian 
investor base.

Fig. 4: BDC AUM reaches US$267bn 

Fig. 5: Blackstone Private Credit Fund’s 
investable capital tops US$50bn

Source: Refinitiv’s BDC Collateral

Source: Refinitiv’s BDC Collateral
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Institutional term loan yields

Fig. 1: Overall market quarterly 
term loan yields

Fig. 2: Middle market term loan yields 
by purpose

Source: Refinitiv LPCSource: Refinitiv LPC

Fig. 3: Overall market yield flexes Fig. 4: Middle market vs. large corp

Source: Refinitiv LPCSource: Refinitiv LPC

After tightening in November, overall market primary yields have widened slightly this month.  The average yield, assuming a 3-year term 
to repayment on all first-lien institutional term loan Bs is 9.95% so far in December, up from 9.48% in November, but still below October’s 
10.43% average.  While SOFR rates continue to rise, average spreads are flat relative to last month, at 413bp so far in December.  For the 
quarter, average yields are at 9.81% so far, up 36bp from 3Q22.  However, the increase is due to the increase in SOFR rates as average 
spreads are down to 426bp from 468bp in 3Q22, and average OIDs have tightened to 96 in 4Q22 from 94.  Flex activity has benefited 
issuers this quarter, with 26 downward flexes reported vs. one upward flex so far.  So far this year, middle market institutional activity has 
been very limited as more issuers and sponsors have tapped the direct lending market for funds.  Those that have tapped the institutional 
market have been faced with very high yields. For the six months ended on September 30, middle market yields were at an average of 
8.54%, up from 6.98% in 1Q22.  In the large corporate market, yields were also up in the same period to 7.32%, up from 4.91% in 1Q22.  So 
far in 4Q22, average large corporate yields are at 9.74%.   

 
For more statistics and analysis, see the middle market section on 

www.loanconnector.com

PRICING PULSE
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IN FOCUS

Fig. 2: Average mid-market CLO 
issue sizes have decreased in 2H22

Source: Refinitiv LPC

Fig. 3: AAA spreads on middle market CLOs 
have widened to 254bp over SOFR in 4Q22

Source: Refinitiv LPC

Fig. 1 : Middle market CLO 
new issue volume is 41% lower this year

Source: Refinitiv LPC

US middle market CLO volume has been 
slower in 2022 compared with last year. 
Through the end of November, middle 
market new issue CLO volume totals 
US$11.0bn, 41% lower year-over-year (Fig. 1). 
By comparison, the overall US CLO market 
has totaled US$125bn in new issue volume, 
a 30% year-over-year decline. So far this 
year there has been 24 middle market CLOs 
issued, versus 37 through the same period 
last year. In addition, middle market CLO 
sizes were larger on average last year. In 
2021, the average middle market CLO new 
issue size was US$537m. By comparison, 
the average size for 1H22 was US$485m 
(Fig. 2). That number has come down even 
further in 2H22, averaging US$439m. In 
addition to CLO sizes getting smaller, spreads 
have widened. The average AAA spread for 
middle market CLOs has averaged 254bp 
so far this quarter, compared with the 246bp 
average from 3Q22. Last quarter saw AAA 
spreads increase by 55bp over 2Q22’s 
192bp average. 

Middle Market CLOs
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RECENT MIDDLE MARKET DEALS Deals as of December 13, 2022
Borrower  Tranche Tranche Tranche Tranche Base Rate And 
Name Lead Left Type Active Date Amount Currency Margin
AIC Income Fund III LP Huntington National Bank Revolver/Line >= 1 Yr. 08-Dec-2022 75 US Dollar 
Ruppert Landscape LLC Antares Capital Revolver/Line >= 1 Yr. 01-Dec-2022 25 US Dollar TSOFR + 575
Ruppert Landscape LLC Antares Capital Term Loan 01-Dec-2022 165 US Dollar TSOFR + 575
Ruppert Landscape LLC Antares Capital Delay Draw Term Loan 01-Dec-2022 40 US Dollar TSOFR + 575
Elemental Altus Royalties Corp National Bank of Canada Revolver/Line >= 1 Yr. 01-Dec-2022 400 US Dollar 
Wenger Group Inc (The) PNC Bank NA Revolver/Line >= 1 Yr. 30-Nov-2022 135 US Dollar 
Wenger Group Inc (The) PNC Bank NA Term Loan A 30-Nov-2022 50 US Dollar 
Madison Resource Funding LLC East West Bank Revolver/Line >= 1 Yr. 25-Nov-2022 120 US Dollar 
Fortress Transportation & Infrastructure Investors JP Morgan Chase Bank NA Revolver/Line >= 1 Yr. 22-Nov-2022 225 US Dollar 
Fortress Transportation & Infrastructure Investors JP Morgan Chase Bank NA Revolver/Line >= 1 Yr. 22-Nov-2022 75 US Dollar 
Terracon Consultants Inc US Bank NA Revolver/Line >= 1 Yr. 22-Nov-2022 100 US Dollar TSOFR + 100
G3 Terminal Vancouver LP Sumitomo Mitsui Banking Corp Term Loan 21-Nov-2022 550 Canadian Dollar 
Jon Don LLC Antares Capital Term Loan 21-Nov-2022 90 US Dollar 
Jon Don LLC Antares Capital Delay Draw Term Loan 21-Nov-2022 33 US Dollar TSOFR + 550
Jon Don LLC Antares Capital Revolver/Line >= 1 Yr. 21-Nov-2022 25 US Dollar TSOFR + 450
Padres LP US Bank NA Term Loan 18-Nov-2022 75 US Dollar 
Ultra Resources Inc Citibank NA Revolver/Line >= 1 Yr. 18-Nov-2022 100 US Dollar TSOFR + 325
Biocare Medical LLC Varagon Capital Partners Revolver/Line >= 1 Yr. 18-Nov-2022 15 US Dollar TSOFR + 575
Biocare Medical LLC Varagon Capital Partners Term Loan 18-Nov-2022 120 US Dollar TSOFR + 575
Wills Group Inc PNC Bank Revolver/Line >= 1 Yr. 18-Nov-2022 150 US Dollar TSOFR + 125
Wills Group Inc PNC Bank Term Loan 18-Nov-2022 100 US Dollar TSOFR + 125
Padres LP US Bank NA Revolver/Line >= 1 Yr. 18-Nov-2022 75 US Dollar 
Casper Sleep Inc  Other Loan 18-Nov-2022 80 US Dollar 
Biocare Medical LLC Varagon Capital Partners Term Loan 18-Nov-2022 11.5 US Dollar TSOFR + 700
Riverbend Oil & Gas VII LLC Wells Fargo Bank NA Revolver/Line >= 1 Yr. 17-Nov-2022 110 US Dollar 
RGMZ Borrower 1 LLC Keybank NA Revolver/Line >= 1 Yr. 17-Nov-2022 350 US Dollar TSOFR + 225
Pearl Street Dental Partners Oxford Finance LLC Other Loan 17-Nov-2022 115 US Dollar 
Hirsch Holdings Inc Regions Bank Revolver/Line >= 1 Yr. 17-Nov-2022 10 US Dollar TSOFR + 275
Hirsch Holdings Inc Regions Bank Term Loan A 17-Nov-2022 50 US Dollar TSOFR + 275
OIS Management Services LLC Varagon Capital Partners Revolver/Line >= 1 Yr. 16-Nov-2022 30 US Dollar TSOFR + 600
Metalcraft of Mayville Inc PNC Bank NA Term Loan A 16-Nov-2022 20 US Dollar TSOFR + 100
OIS Management Services LLC Varagon Capital Partners Term Loan 16-Nov-2022 260 US Dollar TSOFR + 600
11:11 Systems Inc Fifth Third Bank Revolver/Line >= 1 Yr. 16-Nov-2022 17 US Dollar 

IN THE NEWS

APOLLO, BELSTAR PARTNER ON 
FUND
Belstar Management Company has launched 

Belstar Credit Opportunities Fund, a new 
vehicle that will invest in liquid and private 
credit assets worldwide.

The credit investment firm will make 
investments in both corporate and structured 
assets through this flagship credit fund, 
according to a press release. Belstar will 
partner with Apollo for a subset of the fund’s 
strategy, accessing certain credit assets 
originated on Apollo’s platform.

The two asset managers established a 
joint venture in August that mainly serves 
Korea-based companies and sponsors. The 
50-50 joint venture invests in asset-backed 
capital solutions, corporate lending and 
acquisition financing, according to an Apollo 
press release from August. Apollo anchored 

the joint venture with its investment funds 
and internal and affiliated insurance balance 
sheets. The venture will support Apollo’s Asia 
Pacific Credit Strategy.

The new fund is a “natural extension of 
Belstar’s global credit capabilities and reflects 
the growing demand from Asian investors 
for high-quality credit investments,” Head of 
Portfolio Strategy at Apollo Rob Givone said in 
the Belstar press release. He said that Apollo 
would continue looking for new collaboration 
opportunities with Belstar.

Belstar Group has more than US$2bn in 
assets under management and has offices in 
New York City, Singapore and Seoul. The firm 
has primarily invested on behalf of institutional 
investors in Korea.

A spokesperson for Belstar declined to 
comment beyond the press release. A 
spokesperson for Apollo did not immediately 
respond to a request for comment.

WEBER NABS US$350M LOAN
Weber-Stephen Products, an affiliate of 

grill maker Weber, has obtained a US$350m 
unsecured loan as part of its buyout by BDT 
Capital Partners.

Funds managed by BDT, which took Weber 
private in a US$3.7bn deal, are providing 
the loans.

BDT will buy all outstanding shares that it 
does not already own for US$8.05 per share, 
Weber said. The purchase price represents 
a 60% premium to Weber’s closing price on 
October 24, the last trading day before BDT 
submitted its takeover offer. The merger is 
expected to close in the first half of 2023.

The debt financing comprises a US$120m 
unsecured delayed-draw term loan facility 
and a US$230m unsecured revolving credit 
facility, according to a US Securities and 
Exchange commission filing.

The loan comes with a fixed 15% annual 
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(NEWS cont’d on page 10)

interest rate payable in cash or in kind, 
according to the filing.

The borrower will pay an upfront fee of 
200bp of the principal amount of the loans 
and a commitment fee of 50bp. The loan will 
mature on December 31, 2023.

The proceeds of the loans will be used 
to repay existing debt and to support new 
product initiatives, among other purposes.

Alongside the new loan, Weber-Stephen 
Products on December 11, amended and 
extended the maturity of an existing US$61.2m 
unsecured term loan facility from BDT 
managed investment funds that was put in 
place on November 8.

The agreement provides for the possibility to 
increase the loan by up to another US$150m.

The maturity has been pushed to January 
29, 2028, from the initial January 29, 2026.

This loan comes with a 12% interest rate 
payable in cash or in kind, according to a US 
Securities and Exchange commission filing 
on November 9.

KOREAN FUND TAKES GOLUB 
STAKE
Golub Capital has sold a minority share to the 

Korea Investment Corporation, the sovereign 
wealth fund of the Republic of Korea.

This is an expansion of Korea Investment 
Corporation’s existing partnership with 
the asset manager, according to a Golub 
press release. The sovereign wealth fund 
will continue to keep a passive, non-voting 
minority stake of under 5%. The additional 
investment will not change Golub Capital’s 
strategy, management team or day-to-day 
operations.

Golub plans to use the equity investment 
to expand its business of providing financing 
solutions to private equity sponsors, the press 
release shows.

A spokesperson for Golub Capital declined 
to comment beyond the press release.

Golub Capital previously received an 
investment for Dyal Capital Partners, a 

Neuberger Berman affiliate. In 2018, the 
credit investment firm announced that it sold 
a passive, non-voting minority stake to Dyal.

DEFAULT RATES TO RISE SHARPLY 
Default rates among EMEA high-yield bond 

and leveraged loan issuers are expected to 
rise to around 4% over the next two years, 
according to Fitch Ratings.

Weaker growth, higher input costs and rising 
interest expense burdens are all expected 
to put pressure on borrowers’ credit metrics 
and ratings.

Central banks are expected to continue 
raising policy rates well into 2023 – the ratings 
agency predicts Euribor to rise to 3%, SONIA to 
rise to 4.75%, and US SOFR to rise above 5%.

Many floating-rate issuers are likely to 
struggle with these higher rates and leave 
them with limited options for refinancing due 
to challenging primary market conditions.

Investcorp aims to raise four CLOs a year following Marble Point acquisition
Asset manager Investcorp aims to initially 

raise four US Collateralized Loan Obligations 
a year following its acquisition of Marble Point 
Credit Management.

As the firm gets into a steady rhythm of 
issuing and markets normalize, it will aim to 
raise a US CLO every two months, according 
to Jeremy Ghose, global head of Investcorp 
Credit Management.

“I have stated that our goal is to end up 
being in the top five CLO managers in due 
course,” Ghose said in an interview. “This is a 
significant step toward our ambitions to grow 
and solidify in the CLO space.”

Investcorp, which has more than US$42bn 
of assets under management, announced the 
acquisition of Marble Point, an affiliate of Eagle 
Point Credit Management. The purchase 
will result in a US$22bn credit management 
business across the US and Europe. Terms 
of the sale were not released.

The acquisition comes at an inauspicious 
time for the CLO market. Tranche spreads 
have widened amid global volatility following 
the Russian invasion of Ukraine, rising inflation, 
and steep interest rate hikes. US CLO volume 
is down more than 30% this year through 
December 5 compared to the same period 
in 2021, according to LPC Collateral data. 
While CLO spreads have widened, firms have 
been able to take advantage of a selloff in 
loan prices to pick up credits cheaply. Loan 
prices dropped to as low as 93.49 cents on 
the dollar on July 6 after starting the year at 

98.24 cents, according to Refinitiv LPC data.
“Spreads have widened on CLO debt, and 

yields are wider for assets [and] arbitrage is 
a bit of a challenge,” said Tom Shandell, chief 
executive officer at Marble Point. “There is an 
immediate arbitrage challenge, but if there 
is a resumption of normalcy…[deals can be 
reset] next year, and if liabilities tighten, then 
returns will be very attractive.”

GREENWICH TIME
The two sides first met in February in 

Greenwich, Connecticut, where Marble 
Point is based. While Investcorp has had 
discussions with other CLO platforms, Marble 
Point didn’t speak to anyone else, according 
to Ghose and Shandell.

“We have been quite vocal and public 
that we have been looking for a strategic 
partner and a strategic target in the space,” 
said Ghose. “We have always felt that we 
were punching well below our weight in the 
US, and with that in mind, we put special 
attention on focusing on finding the right and 
appropriate partner.”

Upon closing the transaction, Marble Point, 
which currently has US$7.8bn in assets, 
will be combined with Investcorp Credit 
Management, which has US$14.2bn of assets. 
The team will be based in New York.

Shandell will lead Investcorp’s combined US 
CLO and broadly syndicated loans business. 
Corey Geis, head trader at Marble Point, will 
serve as director of capital markets, lead 

trader, and portfolio manager at Investcorp.
“Each business before the combination had 

deep teams, and we’re going to combine 
them,” said Shandell, noting the entire Marble 
Point team will be joining Investcorp.

David Moffitt, who joined the firm in 2020 
as co-head of Investcorp Credit Management 
US, will be leaving the company, Investcorp 
confirmed.

Marble Point issued a CLO before the 
acquisition’s announcement – it priced its 
Marble Point CLO XXV in October – and does 
not have any warehouses open, according 
to Shandell. Because it was working on this 
transaction, Investcorp kept its existing open 
warehouse small, to less than US$40m, 
according to Ghose.

The combined platform will utilize that open 
warehouse for its first CLO and then look to 
open a second warehouse. In the future, the 
firm will use the Jamestown name for its CLOs, 
which has historically been the moniker for 
Investcorp funds.

After the transaction closes, expected in 
early 2023, Investcorp will focus on getting the 
combined CLO business up and running and 
then will look to grow into stressed investing, 
distressed investing, and structured credit, 
according to Ghose.

“We will also be looking to add other verticals 
in the corporate debt space, but first and 
foremost, we needed to ensure the engine 
room, the CLO business, was working and 
firing on all cylinders,” he said.

By Kristen Haunss



Gold Sheets Middle Market Review – December 202210

IN THE NEWS — cont’d from p. 9

Fitch expects that EMEA developed-market 
high-yield bond and leveraged loan par value 
default rates will respectively rise to 2.5% and 
4.5% by year-end 2023, up significantly from 
current trailing-12-month (TTM) default rates 
of 0.7% for bonds and 1.3% for loans.

By year-end 2024, TTM default rates for 
bonds are predicted to have risen to 4%, and 
loans to have fallen slightly to 4%.

Fitch also predicts a spike in distressed 
debt exchanges in Europe, alongside formal 
restructurings and insolvencies.

Borrowers with maturities from 2023 to 2025 
will likely have to look beyond traditional de-

leveraging strategies, including open-market 
debt-buybacks, asset sales with proceeds 
applied to debt reductions, debt exchanges, 
and A&E transactions.

Fitch expects that primary markets will 
recover by 2H23 as inflationary pressure goes 
down, the rate cycle peaks and recessionary 
conditions transition toward an economic 
recovery.

If the rate of inflation falls more sharply 
than expected, central bank policy could 
shift sooner towards lower rates, leading to 
more accessible capital market conditions 
and improving credit profiles.

STG OBTAINS US$39M LOAN
STG Logistics has obtained a US$39m first-

lien incremental loan to finance acquisitions 
under LOI, according to a source.

The loan is non-fungible and finalized at 
600bp over SOFR with a 75bp floor. 

The original discount issue came at 96.5 
cents on the dollar.

Antares Capital led the transaction.
STG Logistics is an import/export and 

warehouses logistics services company.

Banks offer investors leverage to shift hung deals
Banks saddled with billions of dollars in 

risky loans have been offering investors 
leverage through derivatives and other types 
of financing as they cast around for ways to 
shift the hefty debt overhang clogging up 
their books.

The strategy has been seen as one way 
to help bankers to offload billions of dollars 
in acquisition financing that they found 
themselves stuck with after the market tanked 
in the wake of Russia’s invasion of Ukraine 
earlier this year. That includes for the US$13bn 
in leveraged loans backing Elon Musk’s 
acquisition of Twitter, bankers say.

“If you’re sitting on billions of dollars of 
underwritten risk, it’s a way that you can 
unwind risk,” said one leveraged finance 
banker. “The discussion on Twitter is that, 
given how big the debt side is, banks may have 
to offer leverage to investors to get it done.”

While different banks are offering so-called 
“back leverage” in different ways, the way it 
works is fundamentally the same, whereby 
banks offer leverage to investors to help 
them to purchase a chunk of a hung buyout 
financing. For investors, the draw is that they 
can buy a lot more with less money, and can 
leverage their position up to boost returns. 
For banks, it’s a way to offer extra liquidity to 
entice investors into a market that has seen 
spare cash dry up.

“We have absolutely had discussions about 
providing back leverage where people are 
buying hung inventory, and I’m sure it’s 
happened in a bunch of situations across 
the street,” said a second leveraged finance 
banker.

TOUGH TIMES
The tactic of offering investors leverage in 

order to take down deals is not new, and, 
for some sparks memories of the financial 
crisis. Underwriters on the £9bn buyout 

loan for Alliance Boots -- a deal that became 
infamous in highlighting the excess in the 
European leveraged finance market -- offered 
investors back leverage when looking to 
offload the deal in 2008. On that particular 
deal, banks offered investors a 75% LTV via 
a credit derivative called a total return swap 
to help them purchase £100m slugs of the 
debt, according to a banker who worked 
on the deal.

In 2019, banks including Goldman Sachs 
and JP Morgan offered investors total return 
swaps in order to create private CLOs at a 
time when the economics of the CLO machine 
were coming under strain. And bankers say 
that investors are often offered leverage in 
the secondary market to take down portfolios 
of bonds.

With hung financings, the practice highlights 
the lengths that banks have had to go to in 
order to sell down debt into a market where 
pockets of liquidity have all but dried up. At 
one point this year, banks were sitting on 
around US$80bn of LBO financing that was 
underwritten in sunnier times. Desks have 
since managed to offload much of the debt, 
albeit often at sizeable discounts, leaving 
banks to nurse big losses.

Shifting debt via the use of total return swaps 
isn’t a clean sale for banks, which will have 
to absorb any losses already incurred on the 
loan financing. But transferring the market risk 
via the use of TRS allows banks to free up 
their balance sheet in order to take on more 
underwrites, and therefore make more money.

The strategy only really works for a select 
group of investors - often hedge fund clients 
- who are looking to hit returns of 16%-17% 
from paper that would otherwise yield 10% 
and have a “very strong view on the credit 
and the market”, said bankers.

“It really juices your return,” said the second 
leveraged finance banker. “But there aren’t 

that many regular funds who want to use it. 
CLOs are levered anyway, and regular loan 
accounts don’t want to take on risk in that way.”

The move has raised some eyebrows in the 
market as it is adding leverage into a market 
that is already showing signs of stress.

In addition, some back leverage strategies 
could see investors suffering losses if the 
market sours. In the case of total return swaps, 
banks retain the asset on their balance sheet 
but effectively transfer the market, or price, 
risk to investors for the length of the swap. 
If the price of the underlying asset goes up, 
the bank pays the investor extra to reflect the 
price appreciation. But if the value of the asset, 
or loan, falls, then investors take the loss and 
would have to post payments to the bank to 
reflect the fall in price.

“You would have to be comfortable with the 
credit,” said the first banker. “It costs to borrow 
money on the fund side, and then you’re 
putting leverage on an already-leveraged 
position. It can go very wrong if the deal 
goes badly.”

AT THE MARGIN
Meanwhile, bankers have proposed 

replacing some of the Twitter acquisition loans 
with margin loans backed by Tesla shares and 
which Elon Musk (CEO of both companies) 
would be responsible for repaying, according 
to reports from Bloomberg. The proposal 
was one of several options discussed by 
the lenders exposed to the Twitter debt and 
Musk’s advisers. But Musk himself seemed 
to pour cold water on the idea via a tweet. 
“When there are macroeconomic risks, it is 
generally wise to avoid using margin loans 
on any company, as stocks may move in 
ways that are decoupled from their long-term 
potential,” he wrote.

By Eleanor Duncan
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WELLINGTON POACHES PAIR 
Wellington Management, a Boston-based 

investment manager with more than US$1trn 
in assets under management, has hired 
Emeka Onukwugha and Elisabeth Perenick 
from Barings to build out private placement 
debt capabilities.

Onukwugha and Perenick joined as head 
of private placement debt and head of 
portfolio management for private placement 
debt, respectively, according to a Wellington 
spokesperson. The pair will lead the new 
private placement debt business within 
Wellington’s private investing division. 
Onukwugha and Perenick bring deep 
insurance expertise and previously worked 
together for 20 years at Barings, according 
to a company announcement on LinkedIn.

The hires are part of a multi-year expansion 
into private credit that the manager started 
in January, according to the spokesperson. 
They will report to Emily Bannister, director 

of private credit. Bannister took on her 
current role more than a year ago, according 
to a LinkedIn page. The company plans 
to continue building out the team and is 
currently recruiting two to three investment 
team members and a deal counsel to work 
with Onukwugha and Perenick.

Private placement debt includes privately 
negotiated bonds and loans, according to the 
spokesperson. These assets are often held 
by liability-matching investors like insurance 
companies that seek portfolio diversification 
and incremental income.

The asset manager plans to continue 
expanding into the asset class in areas where 
it sees a “strong adjacency with Wellington’s 
existing in-depth strengths and potential to 
create differentiated solutions,” according to 
the LinkedIn post.

Onukwugha most recently served as head 
of private debt at Barings. He also served as a 
member of the private placement investment 
committee. Prior to joining Barings in 1998, 

he worked in Fleet Bank’s commercial 
banking department, according to a Barings 
company bio.

Perenick most recently worked at Barings as 
head of portfolio management. She was also 
a member of the group’s private placement 
investment committee and had been working 
at Barings since 1999. Previously, she worked 
at Hartford Investment Management Company 
and CIGNA Investment Management, a 
Barings company bio shows.

A Barings spokesperson did not immediately 
respond to comment.

EVOLUS AMENDS, EXTENDS 
Performance beauty company Evolus 

has amended its credit agreement with 
investment funds managed by Pharmakon 
Advisors and extended the maturity of an 
undrawn tranche by 12 months, according to a 
US Securities and Exchange regulatory filing.

IN THE NEWS

Borrowers seize chance to upsize amend and extend deals
Bankers are hoping several upsizes of 

recent amend and extend deals in Europe’s 
leveraged loan market will prompt more 
companies to issue debt.

Since the beginning of November, at least 
four companies – chemical giant Ineos, 
French medical diagnostics company Sebia, 
sports betting and gaming company Entain 
and telecoms group Altice have tapped the 
loan market seeking to extend their existing 
term loan Bs. All four issuers were able to 
upsize their deals.

“There is definitely a sense of support from 
the market which is a very good sign,” said a 
leveraged finance syndicate banker.

Appetite for leveraged loans has been 
buoyed by a flurry of CLO deals pricing since 
early November. Average bids on Europe’s 
top 40 loans were seen at 93.10 as of 
December 6, trading at roughly the same level 
from a week previous at 93.02 on November 
30, according to LPC data.

Ineos was the first to upsize its deal, a term 
loan B extension to €2bn-equivalent in early 
November, up from €1.15bn at launch. The 
company extended its TLB due March 2024 
by 3.5 years. Meanwhile, Sebia, Entain and 
Altice all upsized their extensions.

Sebia upsized an A&E for its existing dual-
currency term loan B facilities. A €900m 
euro-denominated TLB was increased from 
€890m and a US$250m US dollar TLB 
was upped from US$225m. Both tranches 
extended maturities out to December 2027 

from October 2024.
Entain also upsized the tranches of the term 

loan B that it was seeking to extend. The 
euro tranche was upsized to €800m from 
€500m, and the US dollar tranche to $375m, 
up from $250m. Finally, Altice upsized its 
TLB due 2026 from €300m to €400m. The 
company is looking to extend its maturities 
to October 2027.

The uptick in demand has some banks 
hoping that deals that were pulled earlier in the 
year will be given a new chance by investors. 
Leads on Netherlands-based artificial turf 
manufacturer TenCate Grass are now working 
to bring the company’s postponed €274.3m 
TLB add-on back to market, potentially in 
early 2023, said a person close to the deal. 
The deal was put on hold in October with 
leads citing volatile and sharp deterioration of 
market conditions. ING and Societe Generale 
were joint physical bookrunners.

Bankers said the quality of the issuers 
helped the deals sell, but that the upsizes 
do also indicate greater health and liquidity 
in the loan market.

For instance, Entain and Altice have a long 
history in the leveraged loan markets, said a 
second banker. “This makes it easier because 
the credit-health of those companies is good 
and they are proved performers,” he said.

STILL DIFFICULT
Despite the overall market improvement, 

bankers said current conditions would still 

only allow straightforward A&E and small 
add-on deals to get done.

“The overall mood in the leveraged loan 
market is still pretty negative,” said the first 
banker.

“I think only deals around the size of €400m 
to €500m and offering a margin of about 
500bp and 96 OID could be cleared in this 
market.”

Market participants are expecting the market 
to start picking up more by the end of first 
quarter or start of second quarter next year. 
More debt extensions are expected, with 
bankers estimating that around €20bn of 
deals will hit the European leveraged finance 
market next year.

In better times, companies with upcoming 
maturities would simply come to the primary 
market to refinance their debt -- frequently 
at a lower price -- rather than extending their 
tenor. With liquidity now scarce, borrowers 
are avoiding refinancings, partly because the 
price would be prohibitive, but also because 
companies don’t want, and can’t afford, 
investors to take their money out.

“We think that people will optimistically look 
at deals again in Q1 and there will be a lot of 
amend and extend situations where borrowers 
buy time and wait for a more borrower-friendly 
market,” said Aymen Mahmoud, partner and 
co-head of London finance, restructuring 
and special situations group at McDermott, 
Will and Emery.

By Candy Chan and Lukas Job
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The US$50m undrawn tranche will now 
mature on December 31, 2023.

The company paid a US$500,000 
amendment fee to lenders.

The tranche is part of a US$125m term loan 
financing obtained in 2021 that also includes a 
US$75m tranche that was fully drawn in 2021. 

The loan pays 850bp over three-month 
Libor with a 1% floor.

KARTESIA BACKS BERTIN BUY
European direct lender Kartesia has 

provided an unitranche facility to support 
European industrial firm Bertin Technologies’ 
acquisition of Environics.

The capital was deployed from Kartesia’s 
senior opportunities fund (KSO I and II), 
according to a press release.

Finland-based Environics, founded in 1992, 
provides chemical, biological, radiological and 
nuclear (CBRN) detection devices, which are 
used in industries such as military and defence, 
firefighters and police.

This transaction will help Bertin to become a 
bigger player in CBRN detection, identification 
and monitoring equipment and systems.

Bertin is backed by Fonds de Consolidation 
et de Developpement des Entreprises, which 
supports the development and transformation 
of French SMEs and mid-cap companies with 
high growth potential.

BLACKSTONE HITS LIMIT
Blackstone appeared to hit a withdrawal 

limit for its US$50bn private credit fund during 
the fourth quarter, as investors looked to pull 
capital from the vehicle.

Blackstone private credit fund (BCRED) 
saw redemption requests totalling 5% of 
outstanding shares after the fourth-quarter 
tender window expired on November 30, 
according to a US filing.

The redemption comes after news emerged 
that Blackstone had limited withdrawals 
from its US$125bn real estate investment 
fund (BREIT) as investors attempt to get their 
cash back from private assets amid market 
uncertainty. There are also broader concerns 
about credit performance in the wake of 
interest rate hikes and a looming economic 
recession.

Blackstone said in the filing that BCRED 
has ample liquidity with US$8bn immediately 
available and a structure designed to both 
prevent a liquidity mismatch and maximize 
long-term shareholder value.

BCRED said that it continued to see positive 
net flows for the fourth quarter and year-to-
date.

Capital inflows from BCRED investors had 
already slowed down in the third quarter, when 
gross flows into the fund totaled US$2bn, 
the lowest inflow figure since the vehicle’s 

inception in January 2021. In comparison, 
Blackstone raised US$3.3bn for BCRED 
the prior quarter and US$5.2bn for the first 
quarter of 2022.

In recent months, investors have started to 
focus more on credit performance and are 
showing caution when deploying capital, a 
shift from early 2022 when investors tried to 
gain exposure to floating-rate assets. BCRED 
primarily invests in senior secured loans to 
US companies and will benefit from interest 
rate hikes.

Investors of BCRED can redeem their 
investments quarterly, but redemptions are 
limited to 5% of outstanding shares, according 
to the company’s fund fact sheet on the 
website. Shares held for less than a year will 
be repurchased at 98% of net asset value.

CARLYLE TARGETS US$6.5BN
Carlyle has returned to the market with a 

commingled, closed-end private debt fund, 
Credit Opportunities Fund III, after closing 
predecessor Credit Opportunities Fund II 
earlier this year.

Carlyle has set a US$6.5bn target for the 
third fund in the Credit Opportunities series, 
according to a December 1 Hamilton Lane 
presentation to the Teachers’ Retirement 
System of Louisiana.

Predecessor fund Credit Opportunities Fund 

Banks nervy over potential Jewson buyout
Private equity sponsors interested in bidding 

for UK building supplier Jewson are facing 
hurdles raising the leveraged finance required 
to back the potential buyout, bankers said.

CVC-owned building materials business 
Stark is the favorite to win the bidding process, 
according to two sources familiar with the 
deal. If Denmark-based company wins out, 
bankers say it would be a much easier deal 
to underwrite. But there are also sponsors 
looking at the deal and if a private equity firm 
swoops in, it would be more difficult for credit 
committees to clear, say bankers.

“The challenge for Jewson is that it’s a pure 
UK business and it hasn’t performed that well,” 
said one of the sources. “The challenge for 
the leveraged finance market as a whole 
are businesses that are clearly cyclically 
exposed. The UK is in recession and there 
are miserable headlines. It’s hard to take a 
positive view and to distribute a potential 
deal. I don’t think you get prizes for lending 
to a construction-exposed business.”

Bankers say that an acquisition by Stark 
would be a much better fit, versus a 

standalone private equity deal. Stark is a 
B2B distributor of heavy building materials 
for the construction industry in the Nordics 
and Germany, and so has easily identifiable 
synergies.

“Stark is a big, diversified business and 
is performing very well. It’s a very different 
prospect to a sponsor buying Jewson,” said 
the first source.

The quantum of financing for a Stark 
underwrite would be around £400m, said a 
second source. Direct lenders are also looking 
at the deal, but have been trimming their 
exposure to individual deals in recent months.

St Gobain launched the sale of Jewson in 
October via JP Morgan after more than 20 
years of ownership. Jewson was founded in 
1836 and offers supplies for trades including 
building materials, roofing and landscaping.

Stark has already acquired a business from 
St Gobain -- St Gobain-Building Distribution 
Deutschland -- in October 2019. The deal had 
an enterprise value of €335m.

The company has been looking at acquisition 
targets throughout the year. CVC had been 

looking at a potential merger of Stark with 
Blackstone peer Building Materials Europe 
in March, but the deal fell through when 
debt costs spiked after Russia’s invasion of 
Ukraine.

Private equity executives say that they 
have been having a hard time agreeing with 
underwrites from banks that are nervous 
about putting on risk at year-end, and after 
a grueling nine months which has seen them 
suffer millions of dollars in losses from hung 
financings. At present, banks are only open 
to underwriting term loan Bs of €500m or 
less, bankers said.

“Direct lenders are the only ones 
underwriting commitments for LBOs. They 
are the only game in town,” said one executive 
at a large private equity shop. “Banks are 
not open to underwriting or taking on new 
commitments. For us, syndicated markets are 
still the cheapest lending alternative where 
you can get a flexible cap structure. But in 
order to unlock a larger size you have to go 
to the direct lending market. Hopefully we’ll 
find a happy medium.”

By Eleanor Duncan
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II closed in April and raised US$4.6bn, hitting 
its hard cap and exceeding its US$3.5bn 
target. It received almost double the investor 
commitments as the first fund in the series, 
Credit Opportunities Fund I, which raised 
US$2.4bn from investors.

Through Fund III, Carlyle will make 
opportunistic debt originations for upper 
middle market borrowers and will focus on 
investments primarily in North America and 
Europe. The manager will diversify holdings 
across industries as and target investments 
in the middle and upper-middle market, 
according to the presentation. The fund also 
allows Carlyle to opportunistically invest in 

large-scale companies when there is an 
“appropriate risk and reward dynamic,” the 
presentation shows.

The Fund III portfolio will hold 35-45 
investments and aim to keep any one 
investment from exceeding 15% of the total. 
The expected investment hold period is 
anywhere between six months and four years, 
the presentation shows. The presentation did 
not list a target net internal rate of return for 
the latest fund in the series but did show that 
Fund I reported a net IRR of 13.1% and Fund 
II reported a net IRR of 9.6% as of June 30.

Fund III will be overseen by Alexander 
Popov, managing director and head of Illiquid 

credit & head of credit opportunities. He will 
be supported by Head of European Illiquid 
Credit Taj Sidhu, Co-Head of North American 
Corporate Credit Opportunities Andreas 
Boye, Co-Head of North American Corporate 
Credit Opportunities John Pavelski and a team 
of senior investment professionals, according 
to the presentation.

Hamilton Lane plans to commit up to 
US$125m to Carlyle’s Credit Opportunities 
Fund III on behalf of the Teachers’ Retirement 
System of Louisiana, the presentation shows.

A Carlyle spokesperson declined to 
comment.

US managers prepare for EU-retention CLOs to get more expensive
US Collateralized Loan Obligation managers 

are preparing for additional expenses if 
they sell their funds to European investors 
after the European Commission said more 
transparency is needed to comply with 
retention rules.

On October 10, the European Commission 
delivered a report to the European Parliament 
and the Council on EU securitization 
regulation, which requires managers to 
show they have so-called ‘skin-in-the game.’ 
It found that many managers outside the 
UK and Europe were not complying with 
the transparency portion of the rule, known 
as Article 7, because they didn’t provide 
investors with the template detailing a fund’s 
underlying loans.

As compliance with the retention requirement 
falls on investors’ shoulders, following the 
report, some US managers took steps to 
comply with Article 7 in new deals to reassure 
European investors. Not every manager will 
make that choice because there is a cost to 
hire a firm to fill out the European Securities 
and Markets Authority (ESMA) template 
detailing a fund’s loan holdings. Some may 
decide to bypass the region and look for 
investors elsewhere. However, with some 
of the largest US banks currently taking a 
step back from CLO investing and billions of 
US dollars of open warehouses, some CLO 
managers may decide the extra time and cost 
are worth it to raise a new fund.

European CLO managers were already 
complying with the Article 7 requirements 
before the report, as were some US managers, 
according to John Clements, US head of CLOs 
at Barclays. But now investors are saying that 
in order to buy the securities of US CLOs, 
US CLO managers have to comply with the 
transparency reporting requirements. 

“I think most managers will find a way to 

comply, particularly if they want to include 
those investors in the syndicate book,” he 
said. “But I don’t know if every manager will 
need or want to make a deal risk-retention 
compliant.”

TRANSPARENCY TEMPLATE
The European Commission said in the 

report the regulation requires institutional 
investors to conduct thorough due diligence 
before investing. Article 7 requires originators, 
sponsors and securitization special purpose 
entities to regularly disclose information on 
the credit quality and performance of a fund’s 
underlying loans. 

A European Commission spokesperson did 
not respond to an email request for comment.

Some recent US CLOs that have said they 
are EU/UK risk-retention compliant have 
signaled their efforts to abide by Article 7.

AGL Credit Management’s AGL CLO 23, 
was structured with the intent to comply with 
the requirement, according to a source. The 
fund’s pricing term sheet says the issuer 
has agreed to make available reports and 
information as per the Transparency and 
Reporting Requirements.

An AGL spokesperson declined to comment.
“There isn’t a one-size fits all approach” 

to addressing Article 7 and EU/UK risk-
retention rules, said James Warbey, head of 
the structured credit group in London at law 
firm Milbank.

Managers are looking at three options–
some choose not to sell the transaction to 
EU/UK investors to avoid retention altogether. 
In contrast, others prefer to be EU/UK risk-
retention compliant from the start and are 
utilizing the ESMA transparency template.

A third group is choosing to be retention-
compliant but not complete the Article 
7 requirements at the moment, instead 

including a so-called springing covenant, 
Warbey said. So in the future, if European 
investors do participate in the fund, the 
issuer will agree to produce the required 
transparency reporting.

The WhiteHorse Principal Lending CLO 
2022-1 is set up without Article 7 reporting 
currently contemplated but includes a 
mechanism that if a EU investor formally 
requests the reporting, the manager is able 
to provide it, according to two sources.

A WhiteHorse representative did not 
respond to an email requesting comment.

RISK REWARD
Managers are now weighing the cost of 

compliance.
Banks and managers may seek to take 

advantage of an opening in the loan market 
after months of volatility to securitize assets 
sitting in warehouse lines before the end of 
the year. With some of the largest investors 
currently on the sideline, some managers may 
decide to jump through the additional hoops 
to be compliant to attract European investors.

The cost for a US manager to hire a third-
party firm to fill out the ESMA template can 
be around US$40,000.00 for the first CLO, 
according to two sources.

US managers are now deciding whether they 
want to issue compliant CLOs and publish the 
ESMA template for the new funds or choose 
to issue deals that are not compliant with EU/
UK risk-retention rules, said Pim van Schie, a 
senior portfolio manager at investment firm 
Neuberger Berman.

“It is an additional cost for the equity investor 
[to hire a third-party vendor to populate the 
template] but for certain managers, having 
just one additional European Triple A investor 
might make a big difference for their deal,” 
he said.

By Kristen Haunss
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BARINGS BDC LOSES 
COMPLIANCE OFFICER
Barings BDC, the publicly traded business 

development company of Barings, is losing 
another chief compliance officer after just 
three months.

Benjamin Tecmire, the chief compliance 
officer for Barings BDC and chief compliance 
officer for unlisted, perpetual-life BDC Barings 
Private Credit Corporation, will resign from his 
position at the close of business on December 
9, according to a filing with the Securities 
and Exchange Commission. The resignation 
is not a result of any disagreement with the 
company, the filing shows.

A spokesperson for Barings did not 
immediately comment.

Tecmire spent less than three months in 
the role before announcing his resignation 
to Barings on November 28. He stepped 
into the role of chief compliance officer 

for Barings BDC on September 16, after 
predecessor Michael Cowart announced 
his intention to resign at the end of August. 
Cowart succeeded Melissa LaGrant in January 
2020 and stayed in the position for more 
than two years.

Barings tapped Christopher DeFrancis to 
serve as interim chief compliance officer for 
Barings BDC as Tecmire departs. DeFrancis 
will start on December 9 and serve in the 
interim position until the company finds 
a successor to Tecmire, the filing shows. 
DeFrancis, age 55, joined Barings in 2001 
and currently serves as the firm’s global head 
of compliance.

CVC CREDIT CLOSES €6.3BN 
FUND
CVC Credit, the global credit management 

business of CVC, announced the final close 
of its third European Direct Lending fund.

CVC has raised €6.3bn to deploy across 
the European Direct Lending opportunity, 
representing a significant increase over CVC’s 
prior European Direct Lending fund.

Recent transactions completed by EUDL 
III include Advent’s buyout of IRCA; Astorg’s 
investment in OPEN Health; Cinven’s 
acquisition of Euro Techno Com; Partners 
Group’s acquisition of Version 1; and TPG’s 
partnership with DOC Generici.

Andrew Davies, partner and co-head of 
private credit, said: “The European private 
credit market is undergoing profound secular 
growth and with the support of the CVC 
Network, we are ideally placed to capitalize 
on that opportunity.”

ALBACORE EXCEEDS TARGET 
European credit manager AlbaCore Capital 

said it has completed the final close for its 
third credit fund with commitments of €2.2bn, 

IN THE NEWS — cont’d from p. 13

Coefficient partners with Allvue to provide integrated live trading data
Coefficient Markets, a technology company 

focused on the syndicated loan market, has 
partnered with Allvue Systems to provide 
live trading data directly to investment firms’ 
portfolio management systems.

With the partnership, live leveraged 
loan trading price runs from participating 
investment banks will be integrated into 
an investment firm’s portfolio management 
system and daily workflow on the Allvue 
platform. Historically clients have had to rely 
on days-old loan prices or view live data 
outside the system. Firms that look at older 
prices in the system would most likely not 
be able to make trades at those same levels 
when they reached out to an investment bank 
about a transaction.

The integration may lead to higher trading 
volume and better-quality trade selection 
while saving time for investors.

The first runs are expected to be sent to 
the system, which is utilized by some of the 
largest US Collateralized Loan Obligation 
managers, before the end of the year.

“I think that delivering market data directly to 
portfolio management systems opens up all 
kinds of possibilities for more active portfolio 
management not previously feasible in the 
loan market,” said Brian Callahan, founder of 
Coefficient. “I genuinely believe loan market 
trading volumes can be a multiple of what 
they are today with end-to-end connectivity 
sourced directly from the origin of the data 
itself.”

Companies rely on the US$1.4trn loan market 
to fund mergers and acquisitions, and support 

operations. There is no universally used 
trading platform or management system for 
the US loan market, and traders and investors 
must manually update and share loan prices. 
This partnership helps to alleviate some 
of that manual burden by streamlining the 
process to make it easier to see live prices 
of loan holdings.

There was more than US$70bn of loan 
trade volume in October, the biggest monthly 
tally since June when there was US$72.9bn 
of activity, according to data from the loan 
trade organization the Loan Syndications and 
Trading Association.

Loan volume has slowed this year amid 
rising inflation and rate hikes, with quarterly 
institutional issuance of just US$49.47bn in the 
third quarter compared to US$170.79bn during 
the same three months of 2021, according to 
Refinitiv LPC data.

LOAN CONNECTIONS
Callahan, previously head of US par loan 

trading and electronic initiatives for credit 
at Bank of America, founded Coefficient in 
2021. It develops technology and workflow 
solutions in partnership with London-based 
technology firm Etrading Software.

Earlier this year, it released its EPIC trading 
software that allows banks to send trading 
runs straight to a client’s Bloomberg Terminal, 
as well as individual axes to customers based 
on their current portfolio.

Three banks in the US have signed onto 
the Coefficient system, with others expected 
to join soon.

Banks will continue to use Coefficient to 
send data to investors’ Bloomberg Terminals 
and have the option to send it through to the 
Allvue system.

The first dealer is expected to send runs to 
Allvue in December, with more functionality 
available early next year.

Allvue was formed following the merger 
of Black Mountain Systems and AltaReturn, 
a provider of cloud-based technology for 
the private capital and family office market, 
after they were both acquired by Vista Equity 
Partners in 2019.

“Our integrated partnership with Coefficient 
will provide access to actionable sell-side 
liquidity information through a fully functional 
OMS tailored to CLO managers and loan 
traders,” Yuriy Shterk, chief product officer at 
Allvue, said in an emailed statement. “We are 
excited to be a part of a revolutionary offering 
that will lead to a stronger and more active 
loan market with greater liquidity and better 
pricing built in.”

Coefficient recently hired Conrad Chen 
as its chief business officer, who will further 
develop the firm’s product offerings. Chen 
previously served as a portfolio manager for 
leveraged loans at investment firm Crescent 
Capital Group.

“When I saw what Coefficient had built, it was 
clear to me that this is the solution the buyside 
has been searching for, a way to connect to 
the sellside more effectively so that we can 
trade when we want to, not when we have 
to,” Chen said.

By Kristen Haunss
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Private debt expands in Asia
Private debt is broadening its footprint in 

Asia with banks that dominate the region’s 
loan market now looking to work with a 
growing pool of non-bank financiers that 
are providing alternative financing solutions.

As banks grow more conservative and 
tighten lending terms amid a more challenging 
macro-economic environment and volatility in 
global financial markets, they are embracing 
private debt providers that were previously 
regarded as competitors.

The two groups are increasingly finding 
ways to complement each other to close the 
funding gap for sponsors and corporates in 
Asia and support them through uncertainty.

“Historically as banks, we have looked at 
private debt as a competing pool of capital,” 
said Siong Ooi, co-head of debt capital 
markets, loans and bonds at MUFG. “But the 
key is to understand the unique solutions 
that the private debt investor can bring to 
our clients. It is really about understanding 
where banks play efficiently and where 
institutional private credit investors can play 
most efficiently.”

With inflation high, private credit, which is 
generally floating-rate, has quickly become 
a popular alternative to traditional asset 
classes such as equity and bonds for investors 
looking for good risk-adjusted returns and 
diversification.

“Private credit investors typically are 
looking for higher yielding opportunities, 
but in return, they can look at situations 
where they can provide more leverage – 
TLB or the unitranche markets,” said Ooi. 
“They could offer more flexibility in terms of 
cov-lite type situations. It could be structure 
subordination, where you are looking at a 
holdco or mezzanine piece, or it could be 
tenor or duration.”

ENCOURAGING SIGNS
As the Term loan B markets in the US and 

Europe remain volatile, some issuers have 
turned to pools of capital in Asia for funding. 
Private debt is spreading beyond Australia, 
which has led the region’s development of 
institutional lending products. This year Asia 
has transacted more financings with banks 
and non-bank lenders participating alongside 

each other.
KKR has a US$790m five-year loan in 

syndication that will refinance a US$765m 
TLB it had raised for Singapore-based bulk 
container manufacturer Goodpack in 2018. 
The PE giant is also looking to raise an 
additional US$200m through subordinated 
debt at a holding company level. A non-bank 
financier typically provides holdco debt, which 
is riskier compared to senior debt that banks 
provide primarily.

South Korea’s Hanjin International has 
obtained a US$400m three-year senior 
secured first-lien term loan from seven 
lenders, including South Korean institutional 
investors, and Standard Chartered to 
refinance a TLB coming due in December.

In August, Carlyle Group wrapped up a 
US$605m loan backing the leveraged buyout 
of China’s HCP Packaging – the first TLB to be 
distributed only in Asia (excluding Australasia). 
Ten banks and two non-bank lenders joined 
the deal in syndication.

That followed a US$350m unitranche 
financing Baring Private Equity Asia raised 
in April for its leveraged buyout of specialist 
business process outsourcing firm IGT 
Solutions in one of the largest such loans 
from India. Two banks and four institutional 
investors participated in the borrowing.

“We are now seeing more interest for Asian 
institutional loans with similar features to 
Australian TLBs and unitranche facilities,” said 
Andrew Ashman, head of loan syndicate for 
Asia Pacific at Barclays. “Asian TLBs are here 
to stay – these deals are attracting sizable 
amounts of Asian liquidity. With a robust 
and stable pool of investors and continued 
demand from sponsors, we expect activity to 
accelerate from the current levels.”

BACKWATER
The increasing collaboration between 

banks and non-banks bodes well for Asia 
Pacific, which is still a laggard in private credit 
compared with the US and Europe. According 
to Preqin data, assets under management 
for Asia Pacific-focused private debt funds 
totaled US$78bn at the end of 2021, a mere 
6% of the US$1.25trn global tally.

In March, that number had increased to 

US$90.6bn, taking the region’s private credit 
pool significantly higher than the US$10bn 
total in December 2008.

Global giants such as Apollo, Blackstone 
Credit and KKR Credit are ramping up their 
business in Asia.

KKR Credit is looking to nearly triple the 
amount it deploys in private credit in Asia 
Pacific this year from 2021, bringing its total 
financing in the region since 2019 to around 
US$3bn combined. In October, KKR signed 
a strategic partnership with Abu Dhabi’s 
sovereign wealth fund Mubadala Investment 
Company to deploy at least US$1bn in private 
credit in APAC.

In August, Apollo formed a joint venture 
with Belstar Group to provide private credit 
solutions in South Korea, complementing its 
Asia Pacific credit strategy. Apollo has also 
teamed up with Australian superannuation 
fund Hostplus to launch a US$1.25bn APAC 
credit strategy in June and has formed a non-
bank lending JV in Australia and New Zealand 
with Aussie annuities provider Challenger in 
February.

In May, Blackstone Credit appointed Mark 
Glengarry as head of Asia Pacific originations 
from Anchorage Capital Group, where he 
helped manage private investments across 
the credit, special situations and illiquid areas 
in Europe and APAC.

“Over the course of this year, we have seen 
significant growth in private credit across Asia,” 
said Ashman at Barclays. “Private credit funds 
are opening offices in Asia and are keen to 
put balance sheet to work across the region.”

It is not just the international investment 
firms that are expanding in this segment. 
Kuala Lumpur-headquartered Navis Capital is 
targeting a US$350m raising in an inaugural 
credit fund that will provide private lending 
mainly to South-East Asian companies, 
Reuters reported in November. Navis hired 
Justin Ferrier as managing partner of its new 
private credit business from BlackRock in July.

In February, HPS Investment Partners 
appointed Edward Tong as managing director 
to build the investment firm’s private credit 
business in Asia from Partners Group, where 
he held a similar role.

By Mariko Ishikawa

exceeding its initial target of €2bn.
Including available leverage, assets under 

management for AlbaCore Partners III Fund 
totals around €2.4bn.

The fund drew interest from existing 

investors who committed to its second fund, 
with a re-up rate of 96%. AlbaCore raised 
€1.5bn for its second fund in February 2020.

“Despite a challenging environment, the 
number of investors that have continued 
their partnership with AlbaCore in Fund III is 

a testament to the priority we’ve placed on 
building long-term relationships,” said David 
Allen, managing partner and chief investment 
officer at AlbaCore.
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The third fund will follow a similar strategy as 
its predecessors, focusing on direct lending 
to European companies, with the flexibility 
to opportunistically invest in secondary and 
primary markets.

The fund has already deployed €2.6bn 
of capital since September 2022, including 
recycled capital. Albacore said it has been 
actively taking advantage of opportunities 
for low entry points and wide spreads in the 
credit market.

Investments made this year include private 
senior secured financings, dislocated 
secondary positions, private LBO financings, 
and most recently a focus on senior secured 
capital for companies seeking financing 
options while other traditional credit markets 
are largely shut.

AlbaCore, founded in 2016, has around 
€8.7bn assets under management with a team 
of 62 across London, Dublin and New York.

PALLAS SETS UP NEW ZEALAND 
VEHICLE
Pallas Capital has set up a new funding 

vehicle for New Zealand commercial real 
estate debt with Credit Suisse.

Funding partners, including the Swiss bank, 
have approved total funding of NZ$360m 

(US$231m) for Pallas NZ Funding Trust No 
1 (PFT NZ).

The funding vehicle intends to lend for a 
range of pre-development, residual stock 
and investment property, mostly between 
NZ$2m–$10m through each transaction, 
although it could lend larger amounts in cases 
where credit criteria are met.

PFT NZ will target medium-sized commercial 
real estate loans and borrowers that lack 
liquidity amid a tightening of lending by banks 
and existing non-bank lenders.

Since its launch a few days ago, PFT NZ has 
funded six loans with a total value of NZ$29m, 
Pallas Capital said in a media release.

The funding vehicle is modeled after Pallas 
Funding Trust No. 1 (PFT), which was launched 
in November last year and lends to medium-
sized enterprises in Australia. Credit Suisse 
is a majority financier for that vehicle, which 
has completed 72 loans with a total value of 
A$320m (US$219m).

“The CRE loans offered by our PFT vehicles 
provide crucial support to our SME borrowers 
at a time when loans from traditional banks, 
and other non-bank lenders, are harder to 
obtain and carry more onerous loan terms,” 
said Dan Gallen, Pallas Capital’s chief 
investment officer. “The market segment 

serviced by the PFT vehicles in Australia and 
New Zealand, whilst underserviced at present, 
generates substantial lending volumes given 
that most commercial properties have a value 
range of A$1m–$15m.This is precisely where 
PFT No. 1 and PFT NZ focus their lending 
businesses.”

Although PFT will not undertake construction 
loans, these financings will come from the 
existing Pallas Capital lending business, which 
is currently lending about A$50m per month 
through such new deals.

Since its inception in December 2016, Pallas 
Capital has provided 331 loans and other 
funding structures with a total value exceeding 
A$2.4bn. With 150 loans having been repaid, 
it has a current loan book of A$1.5bn across 
185 transactions.

KARTESIA PROVIDES ESG-LINKED 
FACILITY 
Direct lender Kartesia has provided a 

sustainability-linked financing facility to the 
Universidad Catolica San Antonio de Murcia, 
a private university in Spain.

Being the first investment for Kartesia’s 
impact investing strategy, the facility will 
provide support for the continuing expansion 

ALL THE INSIGHTS YOU NEED ON THE  
MIDDLE MARKET
Refinitiv Loan Connector’s new Middle Market News and Analytics page keeps you updated 

If your focus is on the middle market, Refinitiv Loan Connector’s new Middle Market 
News and Analytics page offers you a single place to gain relevant insights quickly, with  
access to:

• A prefiltered news feed focused on the middle market; customizable, intuitive, and 
updated every five minutes

• A one-click download of the latest Middle Market Connect, a PowerPoint deck 
generated by our team of expert analysts and published five to six times a year

• Dynamically generated, always up-to-date data tables and graphs covering the 
overall middle market, plus the sponsored and non-sponsored segments.

Visit Refinitiv Loan Connector today to access this new functionality, or contact  
lpc.info@refinitiv.com to learn more about Refinitiv Loan Connector.
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of the university, while promoting certain ESG 
measures that reinforce UCAM’s stance on 
maintaining and developing its social impact.

UCAM will benefit from more attractive 
financing conditions if they continue to meet 
certain KPIs agreed to with Kartesia

The cost of financing is linked to the 
achievement of sustainability targets linked 
to promoting access to high quality education 
and reducing inequalities. The fulfilment of 
these KPIs will be annually audited by a third 
party specialized in ESG auditing.

Kartesia also assisted the company in 
reviewing its carbon footprint for potential 
areas of improvement and in setting the 
guidelines for an ESG strategy to be followed 
during the tenure of the financing facility.

UCAM has more than 20,000 students 
and offers bachelors, masters, PhDs and 
vocational training programs across its two 
campuses in the Murcia region of southeast 
Spain. It gains reputation in health degrees 
across areas like nursing, medicine, dentistry 
and physiotherapy.

Javier Castillo at Kartesia, said:”UCAM’s 
mission has always been closely tied to 
key ESG targets, such as greater access 
to education and the promotion of socially 
inclusive learning, so it makes perfect sense 
for our impact strategy to provide this unique 
financing structure with clear sustainability-
linked goals. We are confident they will be 
successful in meeting these targets and 
continue to be at the forefront of the private 
education sector in Spain.”

Kartesia manages over €5bn in assets and 
is operated by a team of 80 personnel across 
investment and operating teams led by its four 
founding managing partners. It has offices 
in Brussels, London, Luxembourg, Madrid, 
Munich and Paris.

AZIMUT BUYS STAKE IN SANCTUM 
ALTRIARCH
Sanctum Altriarch Investment Management, 

a venture lending firm with offices in California 
and South Carolina, has sold a minority stake 
to European asset manager Azimut Group.

Azimut acquired a 12.5% equity interest in 
Sanctum Altriarch through its US subsidiary, 
Azimut Alternative Capital Partners, according 
to a press release. In return, the venture 
debt firm received an undisclosed amount of 
working capital and an anchor commitment of 
US$25m for its first fund, a spokesperson for 
Sanctum Altriarch said. The fund is a six-year 
term, commingled venture debt vehicle with a 
first close scheduled in January 2023, she said.

Transaction proceeds will be used for 
operating expenses, the press release shows.

Started in 2022, Sanctum Altriarch makes 
senior secured and subordinated loans 
of US$10m-US$50m to venture-backed 
technology companies with enterprise values 
between US$50m and US$1bn, the press 
release shows. The firm is led by Shant Sood, 
Ash Vaidya and Danielle Brown. Sood and 
Vaidya, who oversee investment activities, 

previously worked at venture lending firms 
such as Hercules, Triplepoint, Wellington 
and Comdisco. Brown, who oversees all 
non-investment activities, was most recently 
a managing director at Dyal Capital Partners.

A spokesperson for Azimut did not 
immediately respond for comment.

ALANTRA EXPANDS INTO ITALY
Alantra’s private debt business has expanded 

its operations to the Italian market, completing 
its first local investment via supporting private 
equity fund Ambienta’s acquisition of paper 
bag producer HolwegWeber.

Alantra said it will invest in Italy by providing 
long-term and flexible senior debt instruments 
from €10m to €30m aimed at supporting 
medium-sized companies in all sectors, 
including commercial real estate.

Its private debt business also completed 
its first investment in France through its real 
estate debt fund. It provided financing to Pictet 
and Freo for their investment in a French 
urban logistics asset.

Alantra’s private debt investments will be led 
by Alberto Pierotti, who joined the firm in early 
2022 and was previously based in the team’s 
headquarters in Madrid. Pierotti’s recent 
experience includes an 11-year tenure with 
Avenue Capital, most recently as managing 
director in the European team focusing on 
public and private credit.

Alantra currently employs around 40 



Gold Sheets Middle Market Review – December 202218

LOAN CONNECTOR/DEALSCAN

Loan Connector/ 
DealScan allows you 
to create custom 
graphs, charts and 
league tables  
on-demand; great for 
pitch books,  
information  
memorandums, etc.  
The custom graphs, 
charts and tables are 
ideal for  
demonstrating  
market trends or 
highlighting your 
company’s activities 
in a particular sector. 
The content is also 
excellent for internal 
research purposes.
 
For more information 

on the Loan Connector 
/DealScan service, 
contact Refinitiv LPC 
at (646) 223-6890 or  
lpc.info@refinitiv.com.

Source: Refinitiv LPC

Source: Refinitiv LPC

Traditional middle market volume by industry - YTD 2022

Traditional middle market volume by purpose - YTD 2022



Gold Sheets Middle Market Review – December 2022 19

   Pro Rata # of  Market
Rank Lender Parent    Volume (USD)  Deals Share
 1 Wells Fargo & Co $17,789,543,583.76 110 13.56%
 2 JP Morgan 16,445,518,341.67 123 12.54
 3 BofA Securities 12,638,239,190.48 99 9.64
 4 PNC Bank 9,291,880,725.95 66 7.09
 5 US Bancorp 5,631,753,809.52 51 4.29
 6 BOK Financial Corp 4,719,035,714.29 30 3.60
 7 Truist Financial 4,424,335,191.19 48 3.37
 8 Fifth Third Bank 4,284,859,379.50 54 3.27
 9 Antares Holdings 3,612,864,381.67 35 2.75
 10 BMO Capital Markets Financing Inc 3,496,013,985.71 43 2.67
 11 Citizens Financial Group 3,236,463,969.05 38 2.47
 12 Capital One Financial Corp 2,796,429,095.24 35 2.13
 13 Regions Bank 2,567,007,142.86 32 1.96
 14 KeyBank 2,194,618,571.43 26 1.67
 15 Citi 1,999,333,333.33 22 1.52
 16 Varagon Capital Partners 1,951,638,801.67 20 1.49
 17 CIBC 1,854,949,957.00 20 1.41
 18 BNP Paribas SA 1,681,224,866.67 11 1.28
 19 Texas Capital Bancshares Inc 1,618,035,714.29 12 1.23
 20 RBC Capital Markets 1,594,635,714.29 17 1.22
 24 Antares Holdings 156,077,333.33 6 1.20

Source: Refinitiv LPC

2022YTD Large Middle Market Bookrunner

   Pro Rata # of  Market
Rank Lender Parent    Volume (USD)  Deals Share
 1 Wells Fargo & Co $19,319,590,250.43 140 12.79%
 2 JP Morgan 18,997,401,675.00 170 12.58
 3 BofA Securities 13,877,133,663.81 123 9.19
 4 PNC Bank 10,076,439,059.29 81 6.67
 5 US Bancorp 6,153,343,809.52 62 4.08
 6 BOK Financial Corp 5,298,535,784.29 41 3.51
 7 Truist Financial 4,896,110,709.52 60 3.24
 8 Fifth Third Bank 4,432,646,879.50 58 2.94
 9 Citizens Financial Group 4,406,494,543.20 61 2.92
 10 CIBC 3,993,222,412.00 58 2.64
 11 BMO Capital Markets Financing Inc 3,943,963,152.38 55 2.61
 12 Antares Holdings 3,774,708,381.67 41 2.50
 13 Capital One Financial Corp 3,056,133,798.57 40 2.02
 14 Regions Bank 2,900,290,476.19 40 1.92
 15 KeyBank 2,414,706,361.43 32 1.60
 16 Citi 2,382,666,666.67 29 1.58
 17 Huntington Bancshares 2,336,427,024.00 26 1.55
 18 Varagon Capital Partners 2,075,738,801.67 23 1.37
 19 Texas Capital Bancshares Inc 1,685,535,714.29 14 1.12
 20 BNP Paribas SA 1,681,224,866.67 11 1.11

Source: Refinitiv LPC

2022YTD Overall Middle Market Bookrunner

LEAGUE TABLES

2022 YTD league tables

For more league tables in the middle market and other global league tables, visit www.loanconnector.com

Refinitiv LPC publishes middle market league 
tables for borrowers with sales size less than or 
equal to $500 million. In cases where borrower 
sale size is unavailable, deal size will be used 
to determine league status. Deals greater than 
$500 million will NOT be recognized for middle 
market rankings, irrespective of borrower sale 
size. In addition, the following types of deals will 
be excluded from the rankings: 

•• Joint ventures with large corporate  
   borrowers 

•• Subsidiaries of large corporate
   borrowers 

•• Receivable financing 

•• Traditional project finance deals 

•• Add-on or incremental facilities for
   large corporate borrowers 

• • Telecom, REITs and financial services
   industries 

In order to better capture middle market 
lending volume, Refinitiv LPC divides the middle 
market rankings into the following two segments: 

Traditional MM League Table 
Deal Size >= $100M 

Large Middle Market League Table
Deal Size > $100M and >= $500M

Refinitiv LPC also publishes quarterly regional 
middle market league tables. 

North Central: IA, IL, IN, MI, 
MN, MO, ND, NE, OH, SD, WI 

Northeast: CT, MA, ME, NH,
NJ, NY, PA, RI, VT 

South Central: AR, KS, LA, OK, TX

Southeast: AL, DC, DE, FL, GA, KY,
MD, MS, NC, SC, TN, VA, WV 

West: AK, AZ, CA, CO, HI, ID, MT, 
NM, NV, OR, UT, WA, WY 
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professionals across its investment banking, 
credit portfolio, alternative asset management, 
and private capital businesses.

Its private debt business has more than 
€1.2bn assets under management.

PRIVATE DEBT ROUNDUP
A collection of news and insights from across 

the private debt markets.

• • Twin Brook served as the administrative 
agent on debt financing that backed Equity 
Partners’ investment in Icreon. Icreon provides 
strategy, product design and back-end 
engineering services to help companies with 
the digital part of their business.

• • Twin brook also acted as the administrative 
agent on debt for Lorient Capital-backed 
PurposeCare. PurposeCare, a provider of 
home care and home health services in the 
Midwest, used the loan for refinancing and 
to fund the add-on acquisitions of Purpose 
Home Health, Alliance Home Health Services, 
A1 Home Health Care and A1 Nursing Care, 
Newsome Home Health Care and Honor 
Home Health.

• • Runway Growth Capital closed on 
a US$80m senior secured term loan to 
Extensiv, a technology company focused on 
omnichannel solutions. Extensiv will use the 
capital to refinance existing debt and to free 
up additional working capital.

• • Adams Street Credit Advisors served as 
the joint lead arranger on debt for Cortec 
Group-backed Four Seasons Heating and Air 
Conditioning, a company offering residential 
HVAC and plumbing home services. The debt 
was structured as a revolver, first lien term loan, 
delayed draw term loan and equity.

• • Monroe Capital served as the administrative 
agent and sole lead arranger on a senior 
credit facility for Southfield Capital’s portfolio 
company Protos Security. Protos, a firm using 
technology for security services, used the 
financing for add-on acquisitions of Blue 
Star Security, ControlByNet and MG Security 
Services.

• • CVC Credit now manages total assets of 
more than €35bn across its Performing Credit 
and Private Credit businesses. The Private 
Credit platform comprises its European Direct 
Lending and Capital Solutions strategies with 
assets of more than €10bn.

• • Audax Private Debt has served as 
administrative agent and joint lead arranger 
on a unitranche credit facility for Odyssey 
Investment Partners. The middle-market 
private equity firm is using the loan to acquire 
Magna Legal Services, a Philadelphia-based 
firm that provides litigation support to law 
firms, corporations, insurance carriers and 
government agencies.

• • Novata, a platform providing environmental, 
social and governance data management 
services for private markets, has launched new 
metrics to help its users collect ESG information 
outlined under the ESG Integrated Disclosure 
Process. The ESG Integrated Disclosure 
Process is an initiative aiming to standardize 
ESG data and reporting for the broadly 
syndicated loan and private credit markets.

• • Brightwood Capital Advisors served as 
sole lead arranger and administrative agent on 
a senior secured credit facility backing private 
equity firm Beringer Capital’s investment in 
VeraData Holdings. VeraData is a fundraising 
platform that uses data and analytics to help 
not-for-profits reach donors.

GOLD SHEETS MIDDLE MARKET DIGITAL
As part of Refinitiv LPC’s ongoing efforts to increase accessibility to our products and to 
be environmentally responsible, our Gold Sheets Middle Market publication is now  
available in an electronic format.  

The digital version of Gold Sheets Middle Market provides the same news, analytics and 
league tables users have grown accustomed to in a revamped, interactive format.

The e-reader platform:
• brings the middle market lending world to your laptop, tablet or smartphone
• displays our latest news, along with interactive graphics
• ensures instant access to our market-leading coverage
• eliminates the use of paper

For more information contact your LPC representative or e-mail lpc.info@refinitv.com.


